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Associations

The Selling to Associations Challenge: 30 Simple
Steps to Dominate Your Niche in the Association
Market

$59.00

If you are ready to greatly accelerate your selling to associations and societies success, you found the
correct place. Associations and societies always need paid speakers...virtual, live, or hybrid. The 30-Day
Selling to Associations Challenge is designed to force you to do the activities necessary to kick-start your
long-term selling campaign. The actions you learn over the 30 days will become the base for your 2020-
2021 selling strategy. For two bucks a day, your investment is but a grain of the Malibu Beach sand
compared to the financial results you'll experience. All you have to do is...what | tell you to...no excuses!

1 + Add to cart

PayPal P Pay Later
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Speaking Revenue Models

pea
pea
pea
pea

K & Receilve Honorarium
K & Receive Other Value
K for Exposure, No Selling

K to Sell (No Honorarium)

I Content V. Free Gift v Sell Entry Package

A Sponsorship, Pay to Speak
I Content V. Free Gift v Sell Entry Package

A Pre & Post Event Add-Ons
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Why | Suggest Associlations?
A7 500 National trade

associations,
professional societies,
technical organizations,
and labor unions in the
United States.

A100,000 National,

regional, state and local
organizations
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Assocl atl ons

ney have publications.
ney have meetings.
ney have experienced meeting planners.

ney do not have sticker shock at speaker
fees.

AGathering of business owners.
Al t s 'a PAI D showc

Do To o Ix
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Assoclations & Socileties

A Trade associations A Professional
generally have socleties generally
companies as have individuals as
members members
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Assoclation Issues for 2021

A Getting Back to Live Meetings

I High cost of hybrid meetings
I Subject matter experts (SME)

A Re-Opening Physical Office

I Employees wanting to work remote

A Membership Loss/Retention/Growth
A Budget Constraints (Some Getting PPP)

I Using Reserves

A Greater Reliance on Non-Dues Revenue
A Competition: Traditional and Non-Traditional
A Culture Reset
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NTPA A-Z Subject Index Includes:

A Abrasives A Wholesalers

A Accounting A Windows

A Acoustics A Wine

A Actuaries A Wire

A Adhesives A Women

A Advertising Industry A Wood & Wood Products
A Aerospace A Wool

A Aesthetics A Yarn

A Aging A Zinc

A Agriculture A Zoology
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NATIONAL TRADE
and PROFESSIONAL ASSOCIATIONS

of the United States

2017

Online At

WWW.ASSOCIATIONEXECS.COM
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DirectoryofAssociations.com

STATS

ASSUG'AIIUNS HOME ABOUT US FAQS

Find over 35,000+ Local, Regional, National and International Associations

Search by state, category, type and size:

State Type
All States ~ All Types i
Category Size
All Sizes v

All Categories
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Positioning,
the Bane of
Many Speakers
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Unfortunately, multi-talented speakers can fall into the trap
of thinking they are all things to all people.
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Speaker Association Positioning Worksheet

Unique positioning in category

Topic Category i.e., sales, leadership, marketing, etc.

N, /

List your knowledge transfer topics and
activities on the lines, add more if needed.

Copyright © 2021 Ed Rigsbee
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3 YouTube

Q o 5 o O @

Ed Rigsbee

CUSTOMIZE CHANNEL CREATOR STUDIO

HOME VIDEOS PLAYLISTS CHANNELS DISCUSSION ABOUT Q >

2 SUDSCrIDErS

Help for the Overworked Association Exec RELATED CHANNELS

Raw & Unedited for Association Executives; @ Theroogais

Innovation, Insight, Tools & Solutions
SUBSCRIBE

mber Win-Back Strategy with Ed Rig.. - 53:32

ed: Dealing with Prickly People with Ed Rig.. + 52:08

VIEW FULL PLAYLIST (7 VIDEOS)
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in G =
Home My Network

Are You a Manager? - Earn a Diversity and Inclusion Certificate from Cornell. Regis

Ed Rigsbee, CSP, CAE The ROI of Membership-

Today's Missing Link for...
Keynote Speaker, Author, Consultant & Non-Profit CEO...Ed is
the ROI Guy

Thousand Qaks, California

Add profile section « ‘ More...

Cypress College

@
E See contact info
a8

See connections (500+)
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Selling for
Introverts
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Home  Associations & Societies  Strategic Alliances  Keynotes & Workshops =~ Meeting Professiorfa

hbee Research

\ 7‘,._

Ed Rigsbee, CSP, CAE

N =
HH 33 @
ENGAGEED FORA ENGAGEED AS A BUY ED'S
WORKSHOP OR KEYNOTE CONSULTANT BOOK
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s Rjgsbee Research

ASSOCIATION GROWTH

Prove Membership is 3 Good Business Decision (695 words)

Member Perception of Value (477 words)

Ten Strategies for Membership Growth (912 words)

Caution on Conventional Wisdom about Millennials {432 words)

Member Retention through Relationship Bank Deposits (829 words)

Buy the ook
Improve Your Member Value Proposition for Total Organizational Growth (788 words)
Other article banks <
Power Struggle Among Paid 5taff and Volunteer Leaders (858 words)
Build it and They will Come? {440 words)

The Will to Perform-Association Volunteer Leaders {539 words)

MNew Member Retention Made Easy with 12+12 (835 Words)
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Blog

TEN STRATEGIES FOR MEMBERSHIP GROWTH Buy Ed's Book
(912 WORDS)

in Association Articles / by Edrigsbee

Member recruitment is not what it once was. Guilt is not much of a
motivator in today’s world. In this new order of things, you the b

N\

association or society executive must embrace the idea that member

recruitment is no longer the exclusive responsibility of your
membership department. Today, membership is everybody’s
business. Yes, it is the business of all your staff, volunteer leaders and

members at large. Everyone must pitch in.

In order to embrace this idea of membership being the responsibility The RO of Membership by Ed

of everyone, you will need to have implementation strategies in place
to facilitate your new paradigm. Yes, life will be different for the CEO

Rigsbee

as this person must hold the mantle of responsibility to see that
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Getting to the Editor

Getting the Editor Interested In
Your Content

Walk Through Your Website
Door Knob/Columbo Close
Connecting with the Decision
Maker

Ask About Their Speaker
Selection Process

Sell the Decisinn Maker an Youi

and a Follow Up Conversation
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